['ocynapcTBeHHOE Or0IKETHOE MpodeccruoHanbHOe 00pa3oBa-
TEJIbHOE YUPEKJICHUE

Horuackuit xosuiex

IIUTAH YYEBHOI'O 3AHATHUA

HanmenoBanve y4eOHON JUCHUTIITMHBI
['pymnma
2 [TPC2
CnenuanbHOCTb
40.02.01 IlpaBo u opraHu3zaius COUAIBLHOTO 00ecIeueHus
IIpenonaBarens
MaxanioBa AnéHa AHJpeeBHa
Tema yuyeOHOTO 3aHATHUS
[IpaBuna BefeHUsI IEPETOBOPOB U MOCTPOEHUS YHPEKTUBHOTO TUaIora
Tun yue6HOTO 3aHATUS
[IpakTrueckoe 3aHsTHE.
OO0pazoBaTeNbHbIC PE3YILTATHI

OO01Me KOMIIETEHIINH
OK 2. Opraamn3oBbIBaTh COOCTBEHHYIO JCSITCIBHOCTD, BEIOUPATh THIIOBBIC METOJIBI U
CIOCOOBI BBITIOJTHEHUST TPOQPECCUOHANIBHBIX 3aj1a4, OIEeHUBAaTh X d()(PEKTUBHOCTH U
Ka4ecTBO.
OK 5. Binanmers nHbOpMaMOHHON KyJIBTYPOU, aHATU3UPOBATh U OIIEHUBATh UH(HOP-
MAIIMIO C UCTIOIb30BaHNEM HH(POPMAITMOHHO-KOMMYHUKAIIMOHHBIX TEXHOJIOTHIA.
OK 6. Pabortath B KOUIEKTUBE U KOMaH 1€, 3G (PEKTUBHO 0OIIATHCS C KOJIJIEraMu, py-
KOBOJICTBOM, TIOTPEOUTEIISIMH.
OK 7. Bpatb Ha ce0s1 OTBETCTBEHHOCTh 3a PadOTy YWICHOB KOMaH bl (MTOTYMHEHHBIX),

PE3YyJIbTAT BBIIIOJIHCHHA SaﬂaHHﬁ.



YMeTs!

Y1 VYwmerp obmarhest (YCTHO ¥ MUCEMEHHO) HAa HHOCTPAHHOM SI3bIKE Ha mpodeccu-
OHAJIbHBIE TEMBI,

Y2  Ymerh mepeBoAuTh (CO CIOBapeM) WHOCTPAaHHBIE TEKCTHI MPOGECCHOHATLHON
HalpaBJIEHHOCTH,;

VY3  YMerb caMOCTOSITENILHO COBEPUIEHCTBOBATh YCTHYIO M MUCBMEHHYIO Peub, I0-
MOJIHATH CJIOBAPHBIN 3ar1ac;

3HaTh!

31  3HarTh JIGKCMYECKUH W IPaMMATHYECKUII MUHUMYM, HEOOXOIMMBIN JJI YTEHUS
U TiepeBo/ia (Co clioBapeM) HHOCTPAHHOTO TEKCTa MPOPECCHOHATBLHON HANPaBICHHO-
CTH II0 BEJICHHUIO TIEPETOBOPOB.

[lenu yueOHOTO 3aHATHUA:

®opMHUpOBaHUE YMEHUI NEPEBOIUTH TEKCTHI M O0IIAThCsl HA MHOCTPAHHOM SI3bIKE Ha
OCHOBE 3HaHUN 00 0COOEHHOCTSIX MPOLEAYPHl 3aKJIIOUEHUSI KOHTPAKTa U MPOBOJIUTH
MEPErOBOPHI C HUCMOJIB30BAHUEM HEOOXOAMMOTrO JIEKCHUYECKOTO0 W TPaMMaTHUYECKOIrO
MUHUMYMa.

3agaun y4eOHOTO 3aHATUS

OOGyuarornue:

1) paccMOTpeTh aITOPUTM MPOBEACHUSI IEPETOBOPOB HA AHTITMHCKOM SI3BIKE;

2) 03HAKOMHTBH OOYYAIOIIUX C OCHOBHBIMU IMpaBHJIaMK BeAeHUs 3P PeKTUBHOTO aHra-
JI0OTa Ha UHOCTPAHHOM SI3BIKE.

PazBuBaromue:

Pa3BuTh yMeHus paboTaTh B KOJUIEKTUBE U KOMaH/I€; OpraHU30BbIBaTh COOCTBEHHYIO
NeSITeTLHOCTD, BRIOUPATH CIIOCOOBI PEIICHUS 3a/ad.

BocnurarensHble:

1) BocmHMTaHHE CHOCOOHOCTH K OCO3HAHHIO TMOBEICHHS JIIOJICH JPYrodl KyJIbTYpH,
YMEHHs HAXOJIUTh KOMIIPOMUCC U 00111ee pelIeHHe;

2) (GopMupoBaHHE TOJOXKUTEIBHON MPOhecCHOHATbHO-HAPABICHHON MOTHBAIH
U3Y4YEHUSI MHOCTPAHHOIO A3BIKA.

3) BOoCIIUTaHKUE YCTOWYMBOIO HHTEPECa K CBOCH Oyayliel nmpodeccun



Hcnonbs3yemple ne1arornyeckue TEXHOJIOTUH:
JIMYHOCTHO-OPUEHTUPOBAHHAS TEXHOJIOT U,
nH()OPMAITMOHHO-KOMMYHHUKAITMOHHAS TEXHOJIOTHS, TexHoiorus auddepeHmmupo-

BaHHOI'O O6y‘ICHI/IH, I'pYIIIOBaA TCXHOJIOTHUA

@DopMBI U METOJIBI OpPraHU3AINH YUeOHOM NesATEeTHbHOCTH CTYACHTOB

MeTo bl Da6OTBI: MCTOA KOMMYHHKATHBHOI'O O6y‘{eHI/IH, CHOBGCHBIﬁ, H&FHHHHBIﬁ,

00BSICHUTEITLHO-UJUTIOCTPATUBHBIN; camMoOCTOsITeNIbHAs paboTa U pabora Moja PyKo-
BOJICTBOM IIPEIOIaBaTENsI, METO CTUMYJIMPOBAHUS W MOTHBAITUU YUCHUS B IPOIIEC-
Ce€ MO3HABATEJILHON UTPHI, YCTHAs MPOBEpPKa pe3yJbTaTUBHOCTU OBIAJCHUS 3HAHMSI-
MU, YMCHUSIMH, HaBBIKAMH.

DopMbI OpraHu3alumn V‘{G6H0ﬁ OCATCIIbHOCTH. @pOHTaHBHaH, I'pYyIIIIOBadA, 1mapHasd.

Bun ucnonb3yemsix Ha ypoke cpeacts UKT

1) IpesenTarus mo teme ypoka “Negotiations on the contract” («IIposeacHue nepe-
TOBOPOB I10 3aKJIFOUYECHUIO KOHTPAKTA)

2) IT* apesenTaymNegotiation and Multi Stakeholder dialogue” («ITpaBmia mpoBe-

JICHUSI TICPETOBOPOB U MOCTPOCHHS () (HEKTUBHOTO JHATIOTa)

JlnnakTHuecKun , pa3gaTouyHbIi MaTEpUaIl
1. IlpumMepHBIC TEKCTHI IUAJIOTOB B CHTyaI[UsX POJICBON Mrphl (HE SBJISIOTCS pas3ja-

TOYHBIM MaTepuaioM it ctyaeHtoB) ([Ipuioskenue 5)

TexHuuyeckue cpecTa
1) MynbTUMEIUIHBII TPOEKTOP
2) AyIHOKOJIOHKH

3) Dkpan
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http://www.youtube.com/watch?v=1FeM6kp9Q80 - mp4 nmpe3eHTarwsI

http://www.youtube.com/watch?v=YNXkqMZgzLM Buzgeo-“ kencGroup negotia-

tions”

http://www.moluch.ru/archive/28/3073/ - Tlokymramosa JI. B. Merton case-study kak
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yueOHbI Matepuan o Teme «Top Ten Effective Negotiation Skillsy («ecsts oc-
HOBHBIX YMEHHUIA 1151 poBeieHuUs 3()(HEKTUBHBIX TIEPETOBOPOBY)
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http://www.skillsyouneed.com/ips/negotiation.ntml - y4eOnbii MaTtepwan mo Teme

“What is negotiation. Stages of negotiation” («Hro Takoe meperoBopbl. OCHOBHbBIE

ATaIbIl MPOBEJCHUS TIEPETOBOPOBY)
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https://infourok.ru/go.html?href=http%253A%252F%252Fwww.youtube.com%252Fwatch%253Fv%253DYNXkqMZqzLM
https://infourok.ru/go.html?href=http%253A%252F%252Fwww.moluch.ru%252Farchive%252F28%252F3073%252F
https://infourok.ru/go.html?href=http%253A%252F%252Fsmallbusiness.chron.com%252Ftop-ten-effective-negotiation-skills-31534.html
https://infourok.ru/go.html?href=http%253A%252F%252Fstartups.co.uk%252F10-steps-to-better-negotiation-skills%252F
https://infourok.ru/go.html?href=http%253A%252F%252Fwww.skillsyouneed.com%252Fips%252Fnegotiation.html

TEXHOJIOTMTYECKAA KAPTA YYEBHOI'O 3AHATUA
OPI"AHM3AITMOHHBLII MOMEHT

ITpuserctBue. [IpoBepka nmocenaeMocTHu.

OObsBIEHUE TEMBI YPOKA.

[Inanupyemoe Bpems

2 MUH.

JlesiTenbHOCTD MPENnoAaBaTes Ha TAHHOM JTarle

- [IpuBeTcTBYeT 0Oyuaromuxcs;

- [IpoBepsieT npucyTcTBUE 00yYaIOLIMXCS HA 3aHATUH;

- Coobmraer TeMy 3aHSTHS .

JlesiTeNnbHOCTh 00yYaromMXCs

- CtapocTta nHOOPMHUPYET O MPUCYTCTBYIOIIUX U OTCYTCTBYIOIIUX O0YYaIOIIHNXCS.

- OOyyatouiecs 3aMChIBAIOT JaTy U TEMY 3aHATUS B TETPA/b.

AKTYAJIM3ALMS 3HAHUM, YMEHUI

1. PeueBas pa3zmMuHKa

becena ¢ rpynmoii ¢ 1enbio BBEIEHUS! B TEMY, 00OCHOBAaHMSI €€ aKTyaJIbHOCTH, OTpe-
JIEJICHUSI LIeJIel 1 3a/1a4 YPOKa, CO3AaHMs 3aMHTEPECOBAHHOCTH.

Coznanme npoOIeMHON CUTYyalluu AJIsi TOCTAaHOBKH 1eJIeH U 3aauell ypoka.
[limanupyemoe Bpems

3 MUH.

JlesTenbHOCTh MPENoAaBaTeNs Ha JaHHOM dTane

- 3a/1aeT BOMPOCHI JJIsi ONPEACIICHNs] YPOBHS 3HAHUM U MPEACTABICHUN 00yJyaronux-
Cs1 110 U3y4aeMOU TEME;

- [Ipennaraer oOyuaromumcs AaTh ONPEEIICHNE IOHIATUS «TIEPETOBOPbIY;

- [Ipennmaraet 3TajaoH ONpeaenaeHus MOHITUS «IIEPETOBOPBIY ;

- [Ipennaraer oOyuatouumcs: copMyIUPOBAThH MPEANOIaraeMble LEIN 3aHITHS, OC-

HOBBIBAsACh HA OIIPCIACICHUH,



- GopMynupyeTr oOuMe 1eTu Ha OCHOBE OOCYXACHHS BapUaHTOB, MPEIJIOKEHHBIX
00yyarImuMucH ;

- @opMynupyeT 3a/1a4H U IpeAroiaraeMble pe3yabTaThl.

JlesITenbHOCTh 00Yy4arOIIUXCs

- OTBeuaroT Ha BONPOCHI MPENoaBaTers;

- @OpMYIHUPYIOT CBOU OTIPENEITICHUS IOHATHS «IIEPErOBOPH»;

- [Ipennararot cBou GOpMYyITUPOBKH IIeTICH 3aHATHSI.

2. TloBTOpEeHNE N3YUYEHHOTO JIEKCUKO-TEMaTHUYECKOI0 MaTepraia

[Inmarnpyemoe Bpems

8 MuH.

HGHTGHBHOCTE IMpCIioAaBaTCIil Ha JaHHOM 3Tallc

-  OOBsgcHsET COACPKAHNC 3aJaHUsA (I/ICHOJ]I:By}I IMpUIaraTCiabHBIC, COCTABUTL OIIU-

CaHHC BCAYIICIO JHIAd, Y4AaCTBYIOIICI'O B ((HGpGI‘OBOan»)

- CocTaBub quanor

JesTenbHOCTh 00yYaromuXCs
Bemmonagror 3aganune 1

3amanue 2

®opMbI U METO/IbI OpraHU3aLMH Y4eOHOM NeATEeTbHOCTH 00yYaronXcs
Pexxum pabotsl — B rpynmnax. ['pynna 1 — yutaeT onracanue neperoBOBpILKKa, Tpym-

na 2 — BOCIIPOU3BOIUT JUAJIOT, 1 HA00OPOT.

N3YUYEHUE HOBOI'O MATEPUAIJIA

N3yuenune mpoOIeMHON CUTYaIUH.

[lepBbIit 3Tal: 3HAKOMCTBO C CUTyallU€d — YTEHUE 3aJaHUsl, CHATHUE JIEKCUYECKUX
TPYIHOCTEN U MPOCMOTP BUJIEOPOJIMKA; - / MUH.

BTopoii sTam: BeiiesieHHe OCHOBHBIX ATAloB, HEOOXOIUMBIX MPH MPOBEJACHUU Tepe-

TrOBOPOB U TPYAHOCTEN, BOBHUKIINX Y YYACTHUKOB — 3 MHH.



3amaHus BBINOJTHAIOTCS MU GEpeHIMPOBAHHO: - JUIA YCHEIIHO OOy4YalomuXcsl - 1O
aMsITH Ha OCHOBE MPOCMOTPA M MIPOCITYIIIMBAHUS;
Tperuii stam: — Pabora B rpymie no pemeHuio mpodiaemsl “What makes a good ne-

gotiator?” («Kakue xadecTBa HEOOXOAMMBI IS YCIEUIHOTO MPOBEACHHS IIEPErOBO-
poB?») “ bopme BBrainstorm” («Mo3sroBoii mrypm»): - 5 MuH.

[Inarnpyemoe Bpems

10 muH.

JleATebHOCTh Mpeno/iaBaTes Ha JaHHOM dTarie

- OOBsICHSIET COZIEp KaHUE 3aTaHUH,

Coneprxanue 3a1aHUs:

Keiic: KoMmanust 1o MmpoW3BOJCTBY €1IbI JIUIS JIOMAIIIHUX >KUBOTHBIX “Mighty Pet”
HEJI0BOJIbHA CBOMM IOCTABIIMKOM KOMIaHueh “Rawmat” u3-3a mocTaBKH MpPOAYK-
IIUU TUIOXOT0 KadyecTBa. J{Be KOMaH/Ibl PYKOBOJIUTENIEH BCTPEUYAIOTCS JJIsi TOTO, YTO-
OBl pa3pelIUTh ATOT BOMPOC U MPOBECTU MEPETOBOPHI IO OYAYIITUM ClICTIKaM.
Heobxoaumo wuccienoBats: Kakue xadecTBa HEOOXOAMMBI YYaCTHUKAM JTHX JBYX
KOMaH/T Ha Ka)KJIOM 3TaIle MeperoBopoB I TOTO, YTOOBI CAENAaTh UX YCTICIITHBIMU?

- Opranusyet o0CyXaeHue MpoOeMbl B TPyIINax, Mpeaiaras onopsl (IepeyeHb BO3-
MOYKHBIX Ka4eCTB).

JesTenbHOCTh 00yYaromuXCs

- YutaroT U nepeBoAsT ClIoBa, 0003HAYAIONIME KA4yeCcTBA M YMEHHUs, HEOOXOAUMbIC
JUISl YCTICIITHOTO TIPOBEJICHHUS IIEPETOBOPOB

- OOCYX1atl0T U BBIOMPAIOT HanbOoJIee CYIIECTBEHHbIE KaueCcTBa U YMEHHs, HEOOXO-
JUMBIE JJIS YCIICITHOTO MPOBEACHUS MEPErOBOPOB. 3aTeM O0ydarolIrecs MpeacTaB-
JISIFOT COCTaBJICHHBIE B IPYINaxX MePeUYHU HEOOXOAMMBIX Ka4eCTB,;

- [Ipennararot kauecTBa U yMEHHUS, HEOOXOIMMbIE YIACTHHUKAM TEPETOBOPOB B COOT-
BETCTBHUU C dTallaMH MX IPOBEICHHMS.

3ananue BoITIONHACTCA TU(hHEepeHIIMPOBAHHO:

- JUTA YCIICTITHO 00YYaronuXcsi CTyICHTOB - TI0 TIaMSITH Ha OCHOBE TIPOCMOTpA U TIPO-

CJIyIIMBAHUI,



- 17151 00YYaroMMXCsl , UCTIBITHIBAIOIIUX TPYAHOCTH B 00YUYEHUHU — C OMOPOIl Ha 3a/1a-
HUE.

@DOpMBI 1 METO/IbI OPraHU3aIUU YUEOHOM 1eITeTbHOCTH CTYIEHTOB

1) Pexxum paboTs! - B rpymnmax: ['pynma 1 — guraer cnosa, ['pynma 2 — gaet nepeBo.
2) PesxuM paboThI — B FpyIIIax.

3) Pexum paboThI - (POHTAIBHBIIA.

3AKPEIUIEHUE 3HAHUN U YMEHUIA.

KOHTPOJIb COOPMHUPOBAHHOCTU 3HAHUI U YMEHUI.

- BBenenne B CI0’KETHO-POJIEBYIO CUTYAIUIO — JICJICHWE Ha TPYIIIBI 711 COCTABICHUS
JMAJIOTOB, O3HAKOMJICHUE C POJIEBBIMH 33/1a4aMH KaXJI0TO YYaCTHHKA.

- [logroroBuTenpHas paboTa B Tpynmax 1o COCTaBJICHUIO THAJIOTOB.

[Inmarnpyemoe Bpems

10 muH.

JleaTenbHOCTh MpenoaaBaTess Ha JaHHOM 3Tare

-BBoauT B cuTyaruio, 1eIUT 00yJaroNIMXCsl Ha TPYIIbI, MOSICHSIET COAep KaHue po-
JIEBBIX JEUCTBUU,

- Ha sTane moaroToBku AuajaoroB — KOHTPOJIHPYET paboTy 00ydaronuxcs, oKa3biBa-

cT HGO6XO,Z[I/IMYIO IMOMOIIb B COCTABJICHUU JUAJIOT OB,

JlesITenbHOCTh 00Y4arOIIUXCs

-Pacnpenenstorcs Ha rpyIIsl,

- COCTaBJISIOT AUAJTIOTH B TPYIINAX COTJIACHO POJICBBIM 3a/IaHUSM,;

- Pa3pirppiBaloT cuTyanuio IpOBEACHHS MEPEroBOPOB; B TPYMMAaxX MPEACTaBISIOT

IMOATrOTOBJICHHBIC IUAJIOIH,

®opMBbI U METO/IbI OpraHU3aLMHN Y4eOHOM NeATENbHOCTH 00yYarouXcs
Pexxum paboThI - B rpymmax.

@DOpMBI U METOJIbI OPTaHU3AIUN YU€OHOM 1eITeIbHOCTH 00YyYarOIINXCS



Pexxum paboThl - B rpymnmax.

BbIBO/1bl, OBOBHIEHUA/PEDJIEKCUA

1. Camopeduiekcust — 3amoaHeHne U 00CyXAeHHE KapT CaMOOIICHKH 3(P(hHEeKTUBHOCTU
y4acTusl B pOJIEBOM UTPE

2. IlogBeneHne UTOTOB YPOKa, BHICTABIICHHUE OLICHOK.

[Tnanupyemoe BpeMs

S MUH.

JlesiTenbHOCTD MpenojaBaTelisd Ha JAHHOM 3Tarie

- [losicusieT 3amanue, opranuszyeT oOCyKIeHHE;

- BricTaBisieT O1leHKH.

JlesITenbHOCTh 00YyYaromuxcst

- 3amoJIHSIOT KapThl CAMOOIICHKH,

- BbICcKa3bIBalOT CBOE MHEHHE.

®opMbI U METOIbI OpraHU3aIMHN YUeOHOM NeATeIbHOCTH 00yYaronXcs

Pexxum paboThl: GpOHTANBHBIN, HHAUBUAYATbHBIN

CAMOCTOATEJIBHASA BHEAYJIUTOPHAS PABOTA

CocraButh Follow-up letter — nrceMo-6arogapHOCTh 3a MJIIOAOTBOPHOE COTPY/IHH-

YECTBO OT POCCUNCKOM (PUPMBI OpUTAHCKUM TTapTHEPAM.

XOA 3AHATHUA

3npascTByiite! Pama Bcex Bac BUIETh Ha ypoke ceroans. Hameroch, BeI Bce ce0st X0-
POIIIO YyBCTBYETE M TOTOBHI HaYaTh Halll ypok. Tema ypoka ceroans — «IIpaBuiia Be-
JIEHUSI IEPETOBOPOB U MOCTPOEHUS 3(PPEKTUBHOTO TUATIOTa

|. AkTyanu3amus 3HaHW, yMEHUN — 25 MUH.

1. PeueBas pasmunka (6 muH.)— becena ¢ rpynmoii ¢ 1eNbl0 BBEJICHUS B TEMY, 000cC-
HOBAHMS €€ aKTYaJIbHOCTH, OTPEICIICHUS IeJiel U 3a7ad YpoKa, CO3/IaHus 3auHTEpe-
COBaHHOCTH (C MCIIOJIb30BAaHUEM IMIPE3CHTAIUH)

Warming-up activity:



Teacher: - To start with I’d like to ask you some questions:

- Have you ever negotiated anything?

- Was it successful?

- What do you think helps to reach success in business negotiations?

- S0, what is negotiation in your opinion?

Student 1 reads: «Negotiation takes place when two or more people, with differing
views, come together to attempt to reach agreement on an issue. It is persuasive
communication or bargaining. Negotiation is about getting the best possible deal in
the best possible way».

Teacher: - What goals, in your opinion, we can set at our lesson on the basis of this
definition?

Students propose their formulations of goals; during the discussion, general goals are
formulated:

1) to learn the specifics of the procedure for concluding a contract;

2) to learn to convince each other and find common solutions when negotiating;

3) to have the language knowledge and skills necessary to read and communicate

when negotiating in a foreign language.

Teacher: - For this we should solve the following tasks:
1) to revise the material we learned about negotiation preparation process and skills
of conducting negotiations;

2) to role-play the situation of conducting negotiation on the contract.

Our expected results are:

1) you know the necessary vocabulary to conduct negotiations;

2) you know the rules of conducting negotiations;

3) you have an experience of how to conduct negotiations in practice.
Coznanue npoOJeMHOM CUTYaluH JJ1s ONIPEAEIICHHS 3a7a4 YpOKa:

[IpenogaBatens: - MHe X0Ten0Ch Obl HA4YaTh C HECKOJIBKUX BOIPOCOB:



- [Ipuxonunock 1 BaM Koraa-In0o T0TOBAPUBATHCS C IPYTUMU JTFOIbMU?

- [lonmyuunoch 11 y Bac JOrOBOPUTHCA?

- Kak BbI gymaere, 4To momMoraer JOCTUYb yCrexa B eperopopax B ouzHece?

- YTo Takoe meperoBopsl, MO BallleMy MHEHUIO?

[IpenonaBatens: - JlaBaiiTe CBEpUM Hallle ONpe/ieJICHUE C ONpEACIICHUEM Ha crlaije
Cryzaent 1 uuraer onpenenenue «lleperoBopbl MpoOXoOsiT C y4acTHEM ABYX WM 00-
Jee JM0AEH, ¢ pa3Iu4YHbIMU B3IJISIIAMH, BCTPEYAIOIIMUXCS ISl TOTO, YTOOBI MOIBITATh-
Csl JOCTUYb COTJIAIIEHMsI 10 KakoMy-JInbo Borpocy. Llens neperoBopos — B mpoiiecce
oOleHus: yoenuTb ApPYyTr Jpyra U 3akKIIOYUTh CIEIKY Ha Hauboliee BBITOJHBIX YCIIO-
BHSIX»

[IpenonaBarens: - Kak Bbl JymaeTe, Kakue LEJIH Mbl MOJKEM IMOCTaBUTh Ha HAIIEM
YpOKe, OCHOBBIBASICh Ha JAHHOM OTIPEJICIICHUN ?

CrtyaeHTsl npeayiaraloT cBou (pOpMyJIUPOBKHU 1IE€JIeH 3aHITHS, B TIpoliecce 00Cyxe-
HUsL HOPMYITUPYIOTCS OOIIUE TENH:

1) y3HaTh 0COOCHHOCTH MPOIICIYPhI 3aKITIOYCHHS KOHTPAKTa,

2) Hay4uThCS YOSKIATh APYr APyra M HaXOAWTh OOIIHME PELICHHS MPH MPOBEIACHUN
MIEPErOBOPOB;

3) BiIaaeTh SI3BIKOBBIMU 3HAHUSAMH M YMCHHSIMHU, HEOOXOIUMBIMU JIJISI YTCHUS M 00-
HIEHUS [PU IPOBECHUH EPETOBOPOB HA MHOCTPAHHOM S3BIKE.

[IpenonaBarens: - JIjig 3TOro HaM HY>KHO PEIINUThH CIAEAYIOIINE 3a1a4u:

- TIOBTOPUTH U OOOOIIUTH JICKCUKO-TEMATHYECKUN MaTepHall M0 W3y4aeMOll Teme
«IIpoBenieHne NeperoBOPoOB MO 3AKITIOYEHUIO KOHTPAKTay,

- MPAKTUYECKHU TTO3HAKOMUTHCS C TIPOLICAYPOM 3aKITIOUCHHS KOHTPAKTa U MIPOBEICHUS
MEPErOBOPOB HA AHTIIMICKOM SI3bIKE B ()OpPME POJIEBOM UTPHI.

Oxuaemble pe3yJIbTaThl:

B pe3ynbraTe CeroHsIHEr0 NPaKTUYECKOrO 3aHATHS BbI:

1) Oynere uMeTh HEOOXOAMMBII CIIOBAPHBIN 3amac AJIsl POBEISHHS TIEPErOBOPOB Ha
AHTJIUACKOM SI3bIKE;

2) OyneTe 3HATh MpaBUIIa IPOBEACHUS TIEPETOBOPOB;



3) moyyyuTe MPAKTUUSCKUI OIMBIT MPOBEICHHS MEPErOBOPOB B MPOIECCE POJICBOM
UTPBI.

ConeprkaHue JesTeIbHOCTU MpernoaaBates: 0ecea ¢ TPYNION C 1eJbl0 BBEICHUS B
TeMY, 0OOCHOBaHUS €€ aKTyaJIbHOCTH, CO3JaHUs 3aMHTEPECOBAHHOCTH.

ConeprxkaHue nesTeIbHOCTH CTYACHTOB. YCTHBIE OTBETHI HA BOIIPOCHI MPENogaBaTesl.

Pexxum paboThl - GpOHTATBHBIN
2. [ToBTOpeHue M3y4eHHOTO JICKCHKO-  MaTtepuarna TtemaTtnyeckoroOmnucaHue Be-

IyIIETo JIUIA, y4acTBYIoIIEro B neperopopax’, CocraBieHue JUajioroB — S5 MUH.
Teacher: Represent negotiator. Your home-task was to revise the material we learned
on the topic “Negotiations”.

[IpenonaBarens: - COCTaBUTh ONMKMCAHUE JIUIIA,YIACTBYIOIIETO B IEPErOBOpPaAX.
CocTaBUTh IUAJIOT.

Pexum pabotel — B rpynmax. ['pynna 1 — uutaer npeanoxxenue, rpymmna 2 — nojaou-

paeT NpaBWIbHBIA BapUaHT, U HA00OPOT.

3.Pa3BuTHe HAaBBIKOB ayIUPOBAHMS - IPOCMOTP M ayaupoBaHue npe3eHTanuu “Nego-
tiation and Multi Stakeholder dialogue” («ITpaBuna mpoBeaeHUs TIEPETOBOPOB U TO-

cTpoeHus 3pdexTuBHOrO auanora») — 12 MuH.

3 .1 IlpenrekcToBbIi ATam:

- BBenenue B mpobsieMaTuKy Mpe3eHTAIUH;

- CHATHE JICKCUYECKUX TPYJHOCTEH;

3.2 [IpocMOTp U MpOCTyIIMBAHUE MPE3CHTALINH,

3.3 Ilocne-TekCTOBBIN JTall: BBHIMOJHEHUE 3aJlaHUN HA KOHTPOJIh MOHUMAaHUS TPO-
CITyIIIaHHOW MH(OPMAIIHH.

3.1 [IpenTekcToBslil dTan: BeejaeHrue B npoOieMaTHKy MPE3eHTAUH; CHSATHUE JIEKCH-
YECKUX TPYAHOCTEU. - 1 MUH.

ConepxaHue IeaTeIbHOCTH IPENo1aBaTes:

1) paznaer cTyJaeHTaM pa3IaTOYHBIA MaTepHall C JIEKCUKOM K MPE3CHTAIUY U 3aJaHu-

MU Ha KOHTPOJIb MOHUMAaHUA MPOCIyIIaHHON HH(pOpMaluy,



2) BBOJIUT B MPOOJICMATHKY TPE3CHTAIHH;

3) MOSICHSET CJIOBA, CIIOKHBIE IJIsI IOHUMAHUS,

4) MOSsICHSICT 3a/1aHus.

ConepxaHue JESITENbHOCTH CTYACHTOB: MNPOCMOTP H MPOCIYIIMBAHUE BHUJEO-
IMPC3CHTAallH, BBIIIOJITHCHUC 3a,ZlaHHfl.

Teacher: - To revise the material we learned about negotiations we are going to watch
the video-presentation.

- First, look at new words which help you understand the presentation better.

- While watching and listening try to fix the information necessary to do the given
tasks

HPGHOIIaBaTeJII): - I[J'I}I IIOBTOPCHUA MaTCpHuaja 110 TCMC «HpOBGI{GHI/IG IIePCroBOPOB»
MbI UCITOJIB3YEM BHUACO-IIPE3CHTALIUIO.

- CHayaJjia MO3HAaKOMBTECH C HOBBIMH CJIOBaMH, KOTOPBIC IIOMOI'YT BaM JIY4IIC IIO-
HATH COACPIKAHUC ITPC3CHTAINH.

- Bo BpeMst mpocMoTpa U MpocayluBaHusl ocTapanTech 3apuKkcupoBaTh HHGOpMa-
OUuro, HGO6XOI[I/IMYIO JJIS1 BBIIIOJIHCHUSA CIICOYIHOIIHUX BaHaHHﬁ.

3.2 IIpocMOTp | MPpOCITyIIMBAaHUE TTPE3CHTAIINN - 4 MUH.

3.3 [locne-TeKCTOBBINA JTall: BBHIMOJHEHUE 3aJlaHUN HA KOHTPOJIh MOHUMAaHUS IPO-
CIIyIIaHHOW HHpOpMAIIHH. - 8§ MUH.

3aiaHusl BBITOIHAOTCA TU(DPEepeHIMPOBAHHO:

- U YCIICHIHO 06yan01uchsl CTYACHTOB - 110 IIaMsTHU Ha OCHOBC IIPOCMOTpA U IIPO-
CIIyLIUBaHMUA,

- i1 CTYACHTOB, MCIBITLIBAIOIINWX TPYAHOCTH B 06yquI/II/I — C HCIIOJBb30BaAHHUEM
or10p.

Coneprxanue 3a1aHUi:

Task I. Find the features, typical to the following kinds of bargainers.

3ananue |. [logOepute 4epThl, XapaKTepHbIE JJI TaHHBIX TUIIOB YYACTHUKOB MEPETO-

BOPOB.



Pexxum paboTsl - B rpynnax: I'pymnmna 1 — nonOupaer uepThl, XapaKTepHbIE AJIs THIIA
«Distributive bargainer», I'pynma 2 — st Tumia «Integrative bargainer.

Task Il. Finish the sentences — the tips of principled negotiations.

3a,Z[aHI/IC Il. 3akonunTe MpCAJIOKCHUA — COBCTHI 110 OCHOBHBIM IIPUHIUIIAM ITPOBCAC-
HHA IICPETOBOPOB.

Task I11. Match the type of stakeholder and the strategy.

3amanue 1. ComocraBpTe THIT YYaCTHHUKA ITEPETOBOPOB U CTPATETHIO, HEOOXOIUMYIO
AJI1 IIPOBECACHU S IICPETOBOPOB C HUM.

Pexum pabotsl — B mapax. CtyneHT 1 unraer Hayaio mpeaioXeHus!, CTYAeHT 2 TO-
6I/IpaeT [IOAXOJAIIEC OKOHYAaHHUC.

I11. I3yyenue HOBOrO Marepuana

HepBBIﬁ ATarl. 3HAKOMCTBO C CHTyaHHGﬁ — YTCHUC 3adaHUusA, CHATHUEC JICKCHMUYCCKHUX
TPYJAHOCTEH ¥ MPOCMOTP BUIICOPOJINKA; - / MHH.

Coneprxanue 3a1aHus:
Case: Pet food company “Mighty Pet” is angry with its supplier “Rawmat” for deliv-

ering bad quality products. The two executive teams are meeting to resolve this issue
and to negotiate future deals.

Study: What qualities are necessary to participants of these two teams at each step of
their negotiation to make it successful?

Keiic: KoMmanust mo Mmpou3BOJCTBY €bl IS JIOMAIIHUX >KUBOTHBIX “Mighty Pet”
HEJOBOJbHA CBOMM IOCTAaBIIMKOM KoMMaHuen “Rawmat” u3-3a moctaBKU MpPOAYK-
MU MJIOXO0I'0 KadyeCTBa. I{Be KOMaHIbI pyKOBOI[HTGJ'IGfI BCTPCUAKOTCA I TOI'O, 4TO-
OBl pa3pelnTh 3TOT BONPOC U MPOBECTU MEPETOBOPHI 10 OYYIIUM CIIETKAM.
HeoOxomumo uccnenoBats: Kakue kayecTBa HEOOXOAMMBI yYaCTHHKAM 3THX JBYX
KOMaH/I Ha KaX10M 3TaIIC IICPETOBOPOB AJIA TOIO, I-ITO6I:I cAciIaTb UX YCHGIHHBIMI/I?
Pexxum paboThl — GpOHTANTBHBIM

BTopoii sTamn: BbiieIeHHEe OCHOBHBIX ATaNoB, HEOOXOJUMBIX MPU MPOBEACHUU TEpe-

TrOBOPOB U TPYAHOCTEN, BOBHUKIINX Y YYACTHUKOB — 3 MHH.



Iu(GepeHIIUPOBAHHO: - JIJIsl YCTIEITHO 00YYaloUIMXCs CTYACHTOB - 110 MaMsATH Ha OC-
HOBEC IMPOCMOTPA U NPOCIyIINBAHUA,

- 1 CTYACHTOB, HUCIIBITBIBAIOINX TPYAHOCTU B 06yq€HHH —C OHOpOﬁ Ha 3aJaHUEC
“Arrange in the proper order” («Pacrmosyioxxy B IpaBHIIEHOM TOPSIJIKEY);

Conepxanue 3a1aHUs:

Task I. Arrange in the proper order. Fill in the missing step of negotiation. Match the

steps and the problems the negotiators face.

3amanue |. Pacmonoxu B IpaBUILHOM TMOPSIIKE Ha3BaHUS OCHOBHBIX JTAIlOB MEPETo-
BopoB. ComocTaBs Ha3BaHUE ATara v MpoOIeMbl, BOSHUKIIIKME HA JAHHOM 3Tarle.
Pexxum paboThl — 1O 1Ienouke, B apax

Tpetwnii oTan: — BeIONHEHHE 3a1aHus B popme “Brainstorm” («Mo3roBoit mrypm»):
- 8 MuH.

ConeprxaHue 3aaHUs:

Task I1. Group Activity “WHAT MAKES A GOOD NEGOTIATOR?”

You have 5 minutes within your small group to brainstorm a list of 5 key skills that
successful negotiators need.

3ananue Il. Pabota B rpynmne no pemenuro mpodiemsl «Kakue kauecTBa HE0OXO0aH-
MBI JIJIsl YCTIEIITHOTO TIPOBEACHHUSI IEPETOBOPOB?»

B Tedyennn 5 MUHYT 00CYUTE U COCTAaBbTE C YYACTHUKAMH CBOEH TPYIIIBI CIIMCOK U3
S KJIFOYEBBIX Kau€CTB, HEOOXOAUMBIX JJI YCIEIIHOTO MPOBEACHUS IEPETOBOPOB.
ConepxaHue IesATEIbHOCTH MPENoAaBaTelNis. BBOAUT B MpoOJeMy, MpejiaraeMmyro
JUTA PEIICHMSI, MCIOb3Ysl JIEKCUKY (Ha3BaHMs KavyecTB), MPEACTaBICHHYIO Ha Cliaii-
nax . Opranu3yer oOCyXJIeHUE MPOOJIEMBI B TPYIIaX, Mpeyiaras ornopsl (mepeycHb

BO3MOYKHBIX KaueCTB).
Teacher: - Now let’s decide what makes a good negotiator?
You can say some useful skills

[IpenonaBatens: - Celiuac maBaiTe ONpeAeINM, KaKkue KauyecTBa HEOOXOIMMBI IS

YCIICIIHOIO IIPOBCACHU IIEPETOBOPOB.



Br1 MOkeTe ckazaTh HEKOTOPBIE MOJIE3HBIE KAUYE€CTBA U YMEHUS

Conepxanue esITeIbHOCTH 00YYaIOIINXCsl: YTEHUE U MEPEBOJI CJIOB, 0003HAYAIOIINX
KauecTBa U yMEHUs1, HEOOXOIUMBbIE ISl YCIIEUTHOTO MPOBEICHUS ITEPETOBOPOB.
Pexum pabotel — B rpynnax: ['pynna 1 — guraer ciosa, ['pymnmna 2 — naet nepeBos.
Teacher: - Now you have 5 minutes within your small group to brainstorm a list of 5
key skills that you think successful negotiators need. ( Group activity task).

You can choose from the following words ( Useful vocabulary)

[Ipenonasatens: - Ceifuac y Bac €CThb 5 MUHYT JJisi pabOThI B BalllMX MOATPYIIAX —
00CyIUTEe BMECTE€ U COCTABbTE CIHMCOK M3 O KIIOUEBBIX KAa4eCTB U YMEHHI, HE0OXO-
JTUMBIX, TI0 BallleMy MHEHUIO JJIsl YCIICIIHOTO MPOBEACHUS IIEPETrOBOPOB.

- Bbl MOkeTe BOCHOJI30BATHCSI TEMH CIIOBAMH, KOTOPBIE JJaHBI BAM B KQUECTBE OIOP
B 3aJ[aHUMU.

ConepsxkaHue JesTeIbHOCTH O0ydaromuxcs: UMTaroT U nepeBoJAT cioBa, 00o3Hava-
IOI[ME Ka4eCTBa U YMEHUS, HEOOXOAUMBIE JIJIsl YCIIEITHOTO TTPOBEICHUS TIEPETOBOPOB
; OOCYXKJIalOT U BBIOMpaIOT HanboJjee CyIeCTBEHHbIE KauecTBa U yMEHUsI, He00XO0-
JUMBbIE JIJI1 YCHENIHOTO MPOBEICHUS MEPErOBOPOB. 3aT€M CTYAECHTHI MPEACTABIISIOT
COCTaBJICHHBIC B Ipynmnax nepeuHr He0OOXOIUMBIX KauyeCTB.

Pexxum paboThl — B rpyIimnax.

UYeTBepThIli 3Tanm — pelnieHue Keica: onpeesieHne YMEHHH U KaueCcTB, HEOOXO0IMMBIX

MepCOHaKaM Ha Pa3IMYHBIX dTalax MPOBEACHUS MTEPETOBOPOB - 2 MHUH.

Teacher: - Now let’s choose those qualities from your lists which can help in the case

we study at each step of negotiation to make it successful.

- The table given in Task I11 can help us.

[IpenonaBatens: - Ceituac gaBaiiTe BhIOEpEM T€ KauecTBa U YMEHHUS, KOTOpPbIE HEOO-
XOOHUMBI YYaCTHHKaAM IICPCTrOBOPOB, NPCACTABJICHHLIX B IIPOCMOTPCHHOM HaMH BH-
JIE0-KEeNCe Ha KaXKJIOM U3 3TAIlOB.

- B xauecTBe omopbl MBI MOKEM UCIIOJIb30BaTh TAONMILY, NaHHYIO B 3aganuu ll1.

ConepxaHue 3aaHus



Task I1l. What qualities are necessary to participants of these two teams at each step
of their negotiation to make it successful? Fill in the table:

3ananue |ll. Kakue kauecTtBa HEOOXOAUMBI yYaCTHHKAM ATHX JIByX KOMaHJ Ha Kax-
JIOM JTare WX TMEePeroBOPOB YTOOBI OHH MPOIUIH YCIENTHO? 3aroyiHuTe Tadimiy (B

OHOpHOI?I Ta6J'II/IHC JABC Fpa(bbl: «OTanel IICPECroBOpOB» U <<H€O6XOI[I/IMI>IC KaIIGCTBa»)

Conepxanue AeATETHPHOCTH OOYYaIONIUCS: TPEiaraloT KadyecTBa U YMEHHs, HE0O-
XOJIMMBIE YYACTHUKAM TMEPETOBOPOB B COOTBETCTBUU C ATarlaMH UX MPOBEACHUSI.
3ananue BbINONHIETCS TUPHEPEHIUPOBAHHO:

- JUTA YCIICTITHO 00YYaronuXcsl CTYICHTOB - TI0 TIaMSATH Ha OCHOBE TIPOCMOTpA U TIPO-
CITYIIUBaHUS;

- ISl CTYJICHTOB, MCTIBITHIBAIOIINX TPYAHOCTH B 00y4E€HUHN — C ONIOPOH Ha 3aJaHuE.
Pexxum paboThl — GpOHTAIBHBIN.

V. 3akpernenue 3Hanuii 1 ymenuii. Kontponb copMupoBaHHOCTH 3HAHUN U yMe-
HUH B (popmaTe poneBoil UTPHI.

1.TToarotoBka k poseBoi urpe “Negotiations on a contract” («IleperoBopsl mo 3a-
KITIOYCHHUIO KOHTpaKkTa») - 15 mMuH.

1.1. BBeneHnue B CHUTyallUI0 WUTPhl — JCJICHUE Ha 2 TOATPYIIIHBI, MPEICTaBISIONINE
POCCHICKYIO U OpUTAHCKYIO (DUPMBI. — 2 MUH.

1.2. O3HaKOMJICHHUE C POJICBBIMH 3aJa9aMH KaXJI0T0 YIaCTHHUKA. - 3 MUH.
1.3.TlogroroButensHas paboTa B TpyIax mo 00CyXACHUIO MOPSIKa ICHCTBUH,
paboTa B mapax 1o COCTaBJICHHUIO TUagoros. — 10 muH.

ConeprxaHue NEATeILHOCTH NPENoaBaTess. BBOJAUT B CUTYAIMIO UTPHI, JICIUT CTY-
JICHTOB Ha JIB€ MOATPYMIBI, TOSICHSIET COJEpP)KaHUE POJICBBIX JCHCTBUH, Ha JTare
MOJITOTOBKH JTUAJIOTOB — KOHTPOJHUPYET pabOTy CTYICHTOB, OKa3bIBA€T HEOOXOH-
MYIO TTIOMOIIIb B COCTaBJICHUH JHAJIOTOB.

Teacher: - Now you will have the chance to use in practice the knowledge you get on

the skills of negotiating.



- We are going to role-play the situation of negotiations conducted by two teams: rep-
resentatives of companies "Brown & Co. Ltd" from Great Britain and "Compass Ltd.
" from Russia. They are meeting to negotiate on the sale of computers.
[IpenonaBatens: - Ceityac y Bac OyAeT BO3MOKHOCTh MPAKTHYECKH TMTPUMEHUTH TI0-
Jy4EHHBIE 3HAHUS O MPaBUJIaX IMPOBEICHUS IEPETOBOPOB.

- MBI pa3bIrpacM CUTYaIUIO MPOBEACHUS NEPErOBOPOB MEXKIY ABYMS KOMaHIaMHU:
npeacraBuTessiMu komnanuu «bpayn sua Co. JIta.» uz BenukoOputanuu u komna-
Huu OO0 «Kommac» u3 Poccun. OHM BCTPETUIHCH, YTOOBI 3aKIIOYUTH KOHTPAKT 110

IMPOJaKC-IIOKYIIKC KOMIIBIOTCPOB.

Conepxanue IeSITEIbHOCTH CTYACHTOB: PACIIPEICIISIIOTCS Ha KOMAaH I1bl, 3HAKOMSTCS C
COJICp’)KaHUEM POJIEBBIX KAPTOUEK, MPUKPEIUISIOT MOJATOTOBJICHHBIC OCUIKU C HMe-
HaMHU U JIOJDKHOCTSAMHU JCHCTBYIOIIMX JIMII, B Tpynmax OOCYXIAOT MOPSAIOK k-
CTBUH,

COCTABJIAIOT AWAJIOTH B IMapax COrJIaCHO POJICBBIM 3aaHUSAM.

ConepxaHue NESITENbHOCTH CTYACHTOB. Pa3bIIPHIBAIOT CUTYaLMIO BCTPEUYH, PYKOBO-
IUTENU JeJeraunii IpeaCcTaBisSIIOT YJIEHOB CBOMX KOMaHJ, OOMEHUBAIOTCS IMPHUBET-
CTBEHHBIMU PEIUIMKaMH, 3aT€M pa3bIIPhIBAIOT CUTYALMIO OOCYXACHHS 3aKpeIyIeH-
HBIX 33 KaXJIOW Mapol YYaCTHUKOB MYHKTOB KOHTpPakTa (B mapax MPEICTaBISIOT
MOJITOTOBJICHHBIC JHATIOTH B COOTBETCTBUH C POJICBBIM 3aJIAHHEM).

B xome mpencraBieHMs AMANOrOB OCTAJIBHBIE CTYACHTHI 3alMCHIBAIOT MPHUHSTHIC
YCIIOBUS MO KaXJOMy MYHKTY KOHTpakTa, 3amoiHss ¢Gopmy koHTpakTa. I[lo mpen-
CTaBJICHUIO BCEX NHAJIOIOB PYKOBOJIWUTENN ACJETALMMU IOABOIAT UTOT, CTaBIT CBOU
noanucH B (opMe KOHTPAKTA, WICHBI JeJerauil oarogapsr Apyr apyra 3a padoTy,

MIPOIIAIOTCA.

Coz:ep;xaHHe JACATCIIBHOCTH IPCIIOJAABATCIIA. B CUTyallsIX BCTPCUYHU M NPOMIAHUA NC-
neraunﬁ Ha6moz[aeT 34 MPAaBUJIBHOCTBIO W ITOCJICAOBATCIBHOCTBIO IPOHCAYPbI 3HA-

KOMCTBA, HadaJja II€PEroBOPOB U UX OKOHYAHHUA, B IPOLECCC NPEACTABIICHUA AUAJIO0-



TOoB Ha6J'IIOI[aeT 3a UX NOCJICHOBATCIIBHOCTBIO, IMPABUIIBHOCTBHIO Bep6aJ'IBHOFO Hn HC-

BepOATBLHOTO MOBEACHHS YYaCTHUKOB, (PUKCUPYET OIINOKH.

Pesxxum paboThI: B rpyrie, B mapax.

[Tpumeuanue: comepikaHne TUATIOTOB IO 00CYKIEHUIO MMyHKTOB KOHTPAKTa Mpopada-
THIBAJIOCh Ha TIPAKTHUYECKUX 3aHATHUAX B paMKax HM3y4aeMoW TemMaTukd. Ha maHHOM
3aKTIOYUTEIHPHOM, O0OOIIAIONIEM 3aHITHH 3a/ada CTYACHTOB — NMPUMEHUTH IOJTY-
YEHHBIC 3HaHUS B CBOEH KOHKPETHOM POJICBOW CUTYAIIHH.

V. BeiBosibl, 0000111€HU S, pediiekcust

1. Camopeduiekcust — 3amonHeHne U 00CyXKJIEHHE KapT CaMOOLEHKH 3(h(PEKTUBHOCTH

y4acTus B pOJICBOM UTPe— 5 MUH.

Teacher: - So now we can make a conclusion to our work. First I'd like to point out

some achievements and some difficulties we had in the course of the role-play.

And | would like you to fill in self-estimate cards to find out how you estimate your
general knowledge of the topic and how effective and useful was the participation in
the role-play for you personally.

[Ipenonasarens: - Ceifluac Mbl MOKEM TOJIBECTH UTOT Hailel padote. CHavana s xo-
Tena Obl OTMETUTh HEKOTOPBIE MOJIOKUTEIBHBIE CTOPOHBI M HEKOTOPbIE TPYIHOCTH,
KOTOPBIE BO3HUKAIM Yy HAC B IMPOIECCE POJIEBOM UIphl. (OTMEUAeT CTYACHTOB, Tpa-
BHJIBHO MIPEACTABUBIINX CBOU POJIH, 06pamaeT BHUMAHUEC HA TUIINYHBIC OH_II/I6KI/I)

- U s xorema ObI, 4TOOBI BBI 3aITOJIHUIN KapThl CAMOOILICHKH JJISI TOrO, YTOOBI II0-
CMOTPETH, KaK Bbl OICHUBACTC CBOC 3HAHUC TCMbl U HACKOJIBKO B(b(l)eKTI/IBHBIM " 110-
JIE3HBIM OBLJIO YYaCTHE B POJICBOM UTPE IS BaC TUIHO.

ConepxaHue KapT CaMOOLICHKHU:

Am | a good negotiator? (Score your results 1-3)

. | know the necessary vocabulary to conduct negotiations.
. | know the rules of conducting negotiations.
. Evaluate your experience of conducting negotiations in practice:

Preparation and planning



Knowledge of the subject
Teamwork skills
Self-confidence
Persuasiveness
Understanding the other side
Clear, audible speech

Proper body language

Point out the difficulties you faced:

CMory 11 51 yCIIeITHO MTPOBECTH TIEPETrOBOPHI?

(Ornenu cBoit pe3yabTar B 0amwiax ot 1 10 3)

. 41 3Ha10 HEOOXOAMMYIO JIEKCUKY JJIsl IPOBEACHMS IIEPETOBOPOB.
. 41 3Har0 npaBwIIa MPOBEICHNS IEPETOBOPOB.
. Ouenn CBOM MPaKTUYECKUHN OITBIT YYaCTHS B IIEPErOBOPAX:

[ToaroroBka u IJIAHUPOBAHUE
3HaHME IpeaMeTa IEPEeroBOPoOB
YMenue paboTath B KOMaH/IE
YBepeHHOCTh B cebe
Yo6enurensHOCTh

ITonnmanue qpyrou CTOpOHBI
SlcHas, moHATHAsA pedb
YMecTHas KEeCTUKYIALUS

OT™MeTh TPYAHOCTH, C KOTOPBIMU ThI CTOJIKHYJICA.

2. [lonBeneHne UTOrOB ypoKa, BHICTABJICHUE OIICHOK. - 3 MUH.

Conepxxanue AEATEIBHOCTH MpernojaBaTeis: 3HAKOMUT C COJEep)KaHUEM KapT cCaMo-
OIICHKH, MOSICHSIET 3a/laHue, OPTaHU3yeT 00CYKICHUE; BBICTABJISET OIEHKH.
ConepxaHue JEATeIbHOCTH CTYJICHTOB: 3alOJHSAIOT KapThl CAMOOIEHKH, BBICKA3bI-
BarOT CBOE€ MHEHHE.

Pexxum paboThl: GpoHTATBHBIN, WHIWBUIYaTbHBIN



VI. O0bpsicHeHHE JOMAIITHETO 3aMaHUA .
BreaymutopHas camocTosTenbHas padora cryaeHToB: coctaButh Follow-up letter —
MHCHEMO-0J1ar0JapHOCTh 32 IUIOJIOTBOPHOE COTPYAHUYECTBO OT POCCHUICKON (hUPMBI

OpUTaHCKUM TapTHEpPaM — 2 MUH.



